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apparatus.

Including, but not limited to, the most commonly required parts and components
required for apparatus repair. This level of inventory enables “out of service” time to
be kept to a bare minimum.

All Pierce authorized sales and service dealers have access to Pierce’s extensive
level of replacement parts inventory, which is more than $15M as well as any Pierce
required fabrication services.

Oshkosh Airport Products partners with Pierce Manufacturing's internal customer
support team to provide the same superior service for municipal products with the
smaller scale of ARFF products. We maintain a 24 hour/ 7 day a week, toll free
emergency hot line with core hours of operation being Monday through Friday, 7:30
a.m. — 4:00 p.m. CST. We also have Pierce factory technicians on call for after-hours
support available 24 hours a day, seven days a week via our service support line 1-
800-222-6635

30

Describe your ability and willingness to
provide your products and services to

Sourcewell participating entities in the

United States.

Pierce Manufacturing Inc has 20 US based authorized dealers, each which has an
establishes sales and service infrastructure to support the sale of our whole goods
from time of sale through its lifecycle.

We are committed to support the customer by educating them in all possible avenue
to ensure they know the benefits of Sourcewell.

Pierce will be able to support the entire US including Hawaii and Alaska along with
Canada regions. Our established dealer network includes assignment for these
territories.

Airport Products is able and willing to provide our products and services to
participating entities in the United States.

31

Describe your ability and willingness to
provide your products and services to
Sourcewell participating entities in Canada.

Pierce Manufacturing Inc has 3 US based authorized dealers, each which has an
establishes sales and service infrastructure to support the sale of our whole goods
from time of sale through its lifecycle. Pierce Manufacturing Inc. has three Dealers
that cover the Canadian territories — Commercial Emergency Equipment, Safety
Source, and L 'Arsenal.

Commercial Emergency Equipment is the largest of those exclusive dealers. They
cover Western Canada (BC, AB, SK, MB), Ontario, as well as the Northern
Territories (YT, NWT, NT).

Pierce brands the MAXI Saber custom-chassis fire apparatus which are also
marketed in Canada. Pierce is our authorized dealers are in exclusive product
partnership since 2016 with MAXIMETAL. Pierce is committed to growing the market
in Canada while also providing service support.

Airport Products will work in conjunction with our authorized dealer(s), and together
we are able and willing to provide our products and services to participating entities
in Canada.

32

Identify any geographic areas of the United
States or Canada that you will NOT be
fully serving through the proposed contract.

There are no geographic areas in the US or Canada that we will not be fully
servicing through the proposed contract.

Pierce and Airport Products are proud to provide excellent coverage across the
nation. There are no areas throughout US or Canada that we are not able to fully
support either through our dealer network or direct coverage through coverage.

33

Identify any Sourcewell participating entity
sectors (i.e., government, education, not-for-
profit) that you will NOT be fully serving
through the proposed contract. Explain in
detail. For example, does your company
have only a regional presence, or do other
cooperative purchasing contracts limit your
ability to promote another contract?

There are no defined sectors that Pierce or Airport Products would not be willing
and able to sell to and extend the after the sale service and support we pride
ourselves on.

34

Define any specific contract requirements
or restrictions that would apply to our
participating entities in Hawaii and Alaska
and in US Territories.

Pierce and Airport Products is not aware of any specific contract requirements or
restrictions that apply to members. Those territories determine what contracts they
support and allow to be used.
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Table 7: Marketing Plan

:;:::: Question Response *

35 Describe your marketing strategy for The marketing strategy we have taken with all the awards has begun with marketing to
promoting this contract opportunity. our sales force. The initial launch provides the sales team:

Upload representative samples of your |+ Overview of the contract and what differentiates it from the others

marketing materials (if applicable) in » Training and updating internal User Guide/Handbook

the document upload section of your + Adding the contract option to our custom truck configurator Pulse

response. » Adding the contract to the internal communication portal
+ Update www.piercemfg.com and www.oshkoshairport.com website with the addition of the
new contract *
» Develop a flyer or FAQ to provide sales reps and customers as a takeaway
* Including a Sourcewell purchased truck at Pierce shows. The Sourcewell consortium logo
is noted on the configuration that is displayed on the truck.
Refer to "35. Pierce Example Marketing.pdf" in the Marketing Plan/Samples folder.
Additional marketing brochures available in the Marketing Plan/Samples folder. Please
refer to these files for current representative material.

36 Describe your use of technology and |Pierce has a dedicated marketing team that manages our website and social media; we
digital data (e.g., social media, also have 23 Dealers that have established websites and utilize social media platforms
metadata usage) to enhance such as twitter, Instagram, and Facebook to share messaging. We are able to track
marketing effectiveness. engagement and metadata on our followers through these platforms. Not only is our

marketing team well versed in looking at industry trends, we also partner with external
organizations for a more robust approach to technology.

Both Pierce and Airport Products’ websites will include award and have a direct link to
the Sourcewell website were facts and information can be obtained.

Airport Products also utilizes Showpad for organization and distribution of marketing
material which is available to our domestic and international sales team. This tool allows
us to share information across the globe, including information on available purchasing
consortiums. This tool allows users to track customer engagement with the material.

37 In your view, what is Sourcewell’s role |Sourcewell’s role in promoting the Fire Apparatus contract is primarily accessibility to
in promoting contracts arising out of customers and/or their procurement officials.
this RFP? How will you integrate a Sourcewell’ s role is to be partner with the awarded vendors and understand the product
Sourcewell-awarded contract into your |on the contract so that as a joint effort, end users can be informed and educated on
sales process? cooperative procurement and how this contract best fits them. This may include training

creation, networking at a specific show or dealer location.

Cooperative procurement needs to fold into the sales process shortly after introductions. A
Sales representative should understand what programs the customer has been a part of *
and/or what they know about cooperative procurement programs available. That basic
understanding is a must have from the onset.

This program won'’t determine what apparatus they buy or what customization they can

have — this program provides them the avenue to get what they need through an efficient
procurement process.

For the Airport direct sales team, all opportunities that are not competitively bid will be
provided information on the Sourcewell contract as an avenue for purchase.

38 Are your products or services We do not offer an e-procurement ordering process due to the complexity of our product.
available through an e-procurement We have determined this platform does not fit in our business model.
ordering process? If so, describe your *
e-procurement system and how
governmental and educational
customers have used it.

Table 8: Value-Added Attributes

Line
Item

‘Question Response * ‘ ’
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39 Describe any product, equipment, |Training is offered in several different ways:
maintenance, or operator training |+ A customer can request factory personnel to provide training and it will be added to the
programs that you offer to sale or available at a later date.
Sourcewell participating entities. » The dealer may have a training program to offer that introduces the customer to the
Include details, such as whether dealer’'s support team
training is standard or optional, » The customer may choose to attend regional training classes offered throughout the year.
who provides training, and any
costs that apply. All customers receive a Delivery Orientation class prior to placing the apparatus in service.

Other training is often customized to the customer’'s needs and scheduled around their
calendars. Factory and/or Dealer training may include Operation, Maintenance, Foam
training, Aerial training, Customer Mechanics, or customizable.

On-site training during vehicle in-service is standard. This provides a basic vehicle *
operations and maintenance overview. This training is consistent with industry standards.
Refer to "39. Pierce Training Offerings.pdf" in Additional Documents for more information on
Pierce training.

We also offer additional training through our Oshkosh Product Training Center. We have
two rigorous courses focused on the vehicles chassis and firefighting systems. The cost of
additional maintenance or operations courses are not included and schedule and pricing is
available on our training website. Specialized training can also be requested and will be
quoted at time of request.

https://oshkoshcorporation.csod.com/LMS/catalog/Welcome.aspx.

Refer to "39. Striker Chassis and Firefighting Maintenance Training Outline.pdf" in Additional
Information folder for ARFF training outline.
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40 Describe any technological Oshkosh Corporation a leader in innovation and each of our products and technologies is
advances that your proposed designed with customers and end-users in mind, including advances in electrification,
products or services offer. autonomy and active safety and intelligent products. Leveraging the latest in technology for

today and tomorrow across the different markets we serve differentiates us and helps us
remain market leaders and stay ahead of the competition. Advancing our company into new
markets and categories will support continued growth for the company.

Through this contract, we offer numerous proprietary features that standout from others and
not limited to:

* Electric Vehicles - Pierce Manufacturing and Oshkosh Airport Products have introduced
the Volterra™ platform of electric vehicles for the fire and emergency market, with the first
municipal truck already in service with the City of Madison, Wisconsin. The Striker®
Volterra performance hybrid Aircraft Rescue and Fire Fighting (ARFF) vehicle is available
for demonstration, as available, at customer locations.

Refer to "40. Volterra Press Release.pdf" in Additional Documents folder for more
information.

« Idle Reduction Technology (IRT) - Power NFPA 1901 required devices, user-defined
mission critical on-scene loads, and HVAC climate control with the main chassis engine
shut down for one hour of run time at 150 amps. Featuring built-in safety interlocks and
Pierce Command Zone™ auto-start for battery power monitoring and engine re-start,
departments can work more safely and efficiently without a second thought. Pierce Idle
Reduction Technology is an option on new apparatus and as an aftermarket solution

Refer to "40. Pierce-Manufacturing-ldle-Reduction-Technology-6-21.pdf" in Additional
Documents folder for more information.

» Ascendant® class of aerial products — Pierce patented design that offers 107" of vertical
reach and 100" of horizontal reach; rated at a 750 Ib (dry) / 500 Ib (wet) tip load capacity
with an additional 100 Ib equipment allowance; flow up to 1,500 gpm and is capable of a
store front blitz feature as standard.

» Pulse - Customized in-house truck configurator that allows us to build to the customer's
level of customization

» TAK-4® Suspension — offers shorter stopping distance, no brake steer, improved ride
quality, and proven technology used by the US military.

* Command Zone™ Il electronics — provides vehicle reliability, easy serviceability, 5-yr
standard warranty

» Pierce Ultimate Configuration (PUC™) - Eliminates the pumphouse so you can build your
apparatus around your needs and not the pump. It minimizes vehicular space used for fire
suppression and maximizes space for equipment while still providing big pump, foam and
CAFS capabilities.

* Husky™ foam systems - Hydraulic drive powered; Single point, direct injection, flow-based
system using digital technology to indicate pump position and a flow meter; a built-in flush
system, equipped with an auxiliary foam pick-up; a foam tank refill system is available to fill
the foam tank(s) from the ground.

* Snozzle® HRET — The Snozzle High Reach Extendible Turret is available is a 50 ft or 65
ft configuration. Our HRET is available on the Oshkosh Striker 4x4, 6x6 and 8x8.

* Eco EFP™ Foam Measurement System — Measure foam percentages from every
discharge on the vehicle without using foam on the Oshkosh Striker vehicles. Eco EFP
measures both the solution and foam flows on the vehicle, and even archives the testing
data with a time and date stamp for three years.

Refer to "40. Eco EFP Brochure.pdf' in Additional Documents folder for more information.

The Company’s advanced design and engineering capabilities have contributed to the
development of innovative and/or proprietary, severe-duty components that enhance vehicle
performance, reduce manufacturing costs and strengthen customer relationships. The
Company’s advanced design and engineering capabilities have also allowed it to integrate
many of these components across various

segments and product lines, which enhances its ability to compete for new business and
reduces its costs to manufacture its products compared to manufacturers who simply
assemble purchased components. The Company has been a supplier of electric-powered
products for more than 20 years and recently launched several new products that leverage
zero emissions electrification for mobility across all segments.
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41 Describe any “green” initiatives Oshkosh Corporation, including Pierce and its sister segments, have Environmental Policies
that relate to your company or to |& Procedures including, but not limited to, an Environmental Protection Policy and an
your products or services, and Energy Management Policy. Please refer to our response in question 18 on our recent
include a list of the certifying award achievements as well.
agency for each. Refer to "9. 2020_Sustainability_Report.pdf" in the Financial Strength and Stability folder.

Pierce Sustainability Efforts

Sustainability is defined as “meeting the needs of the present without compromising the
ability of future generations to meet their own needs.” Pierce is continuously improving how
we make and distribute products. It's about reducing the environmental impact of our
products and production, improving workplace conditions, reducing costs, increasing value,
and being active in our communities.

Pierce has established waste and energy Key Performance Indicators (KPIs) and are
developing and implementing plans to meet these goals month over month. KPIs are
tracked, recorded, and shared monthly with the teams and our sister segments including
Corporate.

Oshkosh Corporation conducts internal environmental audits using a third-party environmental
auditing tool. These audits are completed on all sites on a rotating basis. Each facility is
audited at least once every three years.

Pierce is an active member of the Dow Jones Sustainability Index (DJSI).
The Dow Jones Sustainability Indices (DJSI) launched in 1999, are a family of indices *
evaluating the sustainability performance of the largest 2,500 companies listed on the Dow
Jones Global Total Stock Market Index.

Department of Energy’s Better Buildings, Better Plants Program

Pierce along with the other Oshkosh segments demonstrate our commitment to improving
energy performance by signing a voluntary pledge to reduce our energy intensity by 25%
over a ten-year period with the U.S. Department of Energy’s Better Buildings, Better Plants
Program. Leading manufacturers and industrial-scale energy using organizations implement
cost-effective energy efficiency improvements that save energy and improve competitiveness.

ISO 14001:2015 Environmental Management System

To further solidify and standardize our environmental performance, Pierce Manufacturing and
the Airport Products Group are in the process of formalizing an Environmental Management
System for our Neenah manufacturing facility in accordance with 1ISO 14001:2015.

Refer to "16. ISO 14001 Oshkosh Airport Products.pdf" in Financial Strength and Stability
folder.

Community — Goodwill

Pierce works with the local Goodwill in many different facets. One is the reuse of our safety
glasses. Our friends at Goodwill clean and repackage the glasses for reuse at our facilities.
It is a cost savings, but most importantly it is helping our community and reducing waste to
landfill.
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42

Identify any third-party issued eco-
labels, ratings or certifications that
your company has received for
the equipment or products
included in your Proposal related
to energy efficiency or
conservation, life-cycle design
(cradle-to-cradle), or other
green/sustainability factors.

Pierce Manufacturing has received certifications and awards towards our commitment to
energy efficiency, conservation, and sustainability. All certifications and awards are driven
through Key performance Indicators (KPIs), auditing and continuous performance throughout
the Pierce family and Oshkosh Corporation. Certifications and awards are attached and
linked for reference.

CERTIFICATIONS:

ISO 14001:2015 Certification

Our Neenah, WI facility has received the 1ISO 14001:2015 certification, demonstrating our
strong commitment to performance, implementation of a world-class environmental
management system, and completion of a rigorous third-party evaluation.

TRUE Zero Waste Certification

The Total Resource Use and Efficiency (TRUE) Zero Waste certification program,
administered by Green Business Certification Inc., provides rigorous third-party certification
for zero waste goals. Facilities earn credits toward certification for activities in redesigning
processes, reducing waste, reusing materials, and finding solutions other than landfill for
waste. Our Neenah, WI facility has achieved TRUE certification at the Gold Level.
AWARDS:

The advances Pierce has made in sustainable practices thus far have been recognized by
numerous agencies, both governmental and private. Additionally, we have obtained
certifications and joined programs which serve as pledges to our continuous improvement in
sustainability and environmental stewardship. The majority of the awards referenced below
you will also find in the table 3 question 18.

Energy Efficiency Excellence Award

The Energy Efficiency Excellence Award recognizes business participants of Focus on
Energy, Wisconsin’s statewide energy efficiency and renewable resources program, who
have demonstrated an outstanding commitment to reducing energy waste by implementing
energy-saving upgrades in their facilities and operations. In 2020, Pierce was honored with
this award for our efforts in reducing energy in our products and production.

Wisconsin Recycling Excellence Award

The Department of Natural Resources recognizes outstanding recycling and waste
minimization efforts through its annual Recycling Excellence Award program. Pierce received
the Overall Program Award in 2020 for our diverse and extensive waste reduction efforts.
GREEN / SUSTAINABILITY:

Dow Jones Sustainability Index

Our sustainability efforts have been recognized through our inclusion on the Dow Jones
Sustainability World Index (DJSI). The DJSI, is a family of best-in-class benchmarks which
track the stock performance of the world’s leading companies in terms of economic,
environmental, and social criteria. 2021 marked the third consecutive year we were named
to the Index, highlighting our commitment to sustainable business practices.

World’s Most Ethical Companies

In 2021, we celebrated our sixth consecutive year being named one of the World’'s Most
Ethical Companies by Ethisphere™. The assessment considers over 200 data points on
culture, environmental and social practices, ethics and compliance activities, diversity and
inclusion, and initiatives to support a strong value chain.

Green Masters

The Green Masters Program is an assessment and recognition program for Wisconsin
businesses interested in improving and being recognized for their sustainability initiatives.
2021 marked the seventh consecutive year we were deemed a Green Master, indicating
that we are in the top 20% of companies evaluated.

43

Describe any Women or Minority
Business Entity (WMBE), Small
Business Entity (SBE), or veteran
owned business certifications that
your company or hub partners
have obtained. Upload
documentation of certification (as
applicable) in the document
upload section of your response.

Oshkosh Corporation is a large publicly traded company and does not qualify for diversity
certifications. However, as an organization Oshkosh is a member of National Minority
Supplier Development Council (NMSDC). At Oshkosh Corporation we are about building,
protecting and serving communities throughout the globe. We are committed to working with
a diverse supply base that is representative of our customers and the communities we serve.

Refer to "43. Oshkosh Supplier Diversity.pdf" in Additional Documents for more information.

44

What unique attributes does your
company, your products, or your
services offer to Sourcewell
participating entities? What makes
your proposed solutions unique in
your industry as it applies to
Sourcewell participating entities?

Oshkosh Corporation is a trusted partner with over 100 years in business, focused on
innovation with the customer in mind. With our work in electrification and intelligent products,
we will continue to lead in the specialty truck manufacturing market. Our customers benefit
from the size and scale of a large organization yet receive focused attention from our
subsidiaries and their respective dealerships.

Pierce is a leading manufacturer of customized fire apparatus with a dealer network second
to none. The longevity, stability, and family tradition in the fire industry that is threaded
throughout our dealer network sets us apart from others. Our partnership with the other
segments within the Oshkosh Corporation and the backing of our parent company, Oshkosh
Corporation leverages innovation and financial strength.

Pierce understands the customer’s needs and provides the detail, the commitment, and the
follow through long after the apparatus is delivered.

Oshkosh Airport Products completes the full products supported by this contract through its
Oshkosh Striker ARFF. Airport Products is dedicated to leading the way in technology,
product support and customer service in the ARFF market.
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Table 9: Warranty
Describe in detail your manufacturer warranty program, including conditions and requirements to qualify, claims procedure,

and overall structure. You may upload representative samples of your warranty materials (if applicable) in the document
upload section of your response in addition to responding to the questions below.

Line

Item Question Response

45 Do your warranties cover all products, parts, and Yes, Our one-year bumper to bumper warranty covers all product, parts, and
labor? labor. Pierce, the “manufacturer’, warrants each newly manufactured fire
apparatus to the original end user/purchaser of specified periods stated
below from the date of delivery.

The standard Cab & chassis warranty provides a one-year warranty that
warrants against defects in product, workmanship, and/or design. This
warranty shall apply provided the vehicle is properly maintained.

Nothing contained in this warranty shall make the Manufacturer liable beyond
the express limitations hereof, for loss, injury, or damage of any kind to any
person or entity resulting defect or failure of the product (except as covered
by Product liability insurance).

Refer to "45. 01-WA0008 100208 Pierce 1 year.pdf" and "45. Oshkosh 1
Year Basic Vehicle Warranty.pdf' in the Warranty folder for our standard 1
year warranty.

The Manufacturer's warranty shall not apply to the following:

» Wear items

* Normal adjustments and maintenance services.

« Failures resulting from the product being operated in a manner not in
accordance with the operation manual or for a purpose not recommended *
by the Manufacturer.

* Any product which shall have been repaired, modified, or altered in any
way to have been adversely affected the unit's stability or reliability.

 Iltems subjected to misuse, negligence, accident, or improper maintenance.
* Loss of time or use of the product, inconvenience, or other incidental
expenses.

The authorized Pierce dealer manages all warranty issues on behalf of the
end customer. The Pierce dealer utilizes an online claim filing system known
as One Warranty for claim processing. Pre-approval for a claim or request
for credit (post- correction claim) can be filed via the One Warranty system
in the event a warrantable failure is found.

All Standard and Extended Warranty claims are subject to specific Standard
and Extended Warranty guidelines. Specific warranties exist for particular
makes, models, chassis, options, etc. for Pierce products. Specific warranty
bulletins are provided at time of sale to the end customer.

Refer to a sampling of our other warranty statements and manufacturers'
statements on engines, transmissions, water pump, etc. in the Warranty
folder. A summary of warranty is also available "45. Warranty Overview.pdf".

46 Do your warranties impose usage restrictions or We do have some base and extended warranties that have mileage
other limitations that adversely affect coverage? limitations set to them. Limitations varies based on the options of the
vehicle.

Examples of base warranties are our structural warranties which carry a *
100,000-mile limit.

Extended warranties carry various mileage limits based on the specific
coverage.

Paint warranties are prorated based on age of the unit.

47 Do your warranties cover the expense of We pride ourselves with the coverage we have across the nation. There are
technicians’ travel time and mileage to perform no areas that we do not have coverage throughout US or Canada. Warranty
warranty repairs? is managed through our Pierce authorized dealers and dealer travel
expenses are covered per our established internal One Warranty guidelines.
Airport Products warranty is managed through authorized service
representatives or our internal resources. Travel expenses are covered per
our established internal one Warranty guidelines.

48 Are there any geographic regions of the United Pierce prides themselves in the coverage we have across the nation. Pierce
States or Canada (as applicable) for which you requires a certified technician for each area Therefore we are to support all
cannot provide a certified technician to perform regions throughout US or Canada. Airport Products will provide service o
warranty repairs? How will Sourcewell through internal or external service representatives.
participating entities in these regions be provided
service for warranty repair?
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49

Will you cover warranty service for items made by
other manufacturers that are part of your proposal,
or are these warranties issues typically passed on
to the original equipment manufacturer?

Major components installed but not manufactured by Pierce or Airport
Products are covered under original equipment manufacturer's warranties
passed through to end user/customer. These include, but are not limited to,
engine, transmission, water pump, ABS, and axles.

Component Warranties

In some cases, suppliers will offer warranties beyond the Pierce or Airport
Products one-year warranty. Warranties provided by individual suppliers other
than Pierce or Airport Products apply after the one-year vehicle warranty.
The administration of individual supplier warranties, per the supplier, are to
be addressed directly with the supplier themselves.

50

What are your proposed exchange and return
programs and policies?

Pierce offers a return/exchange program for aftermarket parts only to the
purchaser (Pierce dealer) and the dealer may extend this and other terms
and conditions to the end customer.

Aftermarket Parts Warranty

Pierce and Airport Products warrants the purchaser that the parts sold by
aftermarket be free from defects in product and workmanship for the period
of six months from the delivery of the product. This Parts Warranty does not
include freight, labor, travel, or markup. It is a part warranty only.

Return of Defective Parts

If parts used in the repair of an apparatus are required to be returned to
Pierce, Dealers will receive notification. Dealers have up to 30 days to
return the defective component or the warranty claim will be rejected.

51

Describe any service contract options for the
items included in your proposal.

Authorized Pierce dealers may offer service contracts for preventative
maintenance purposes.
No service contracts are included in this proposal.

Table 10: Payment Terms and Financing Options

Line
Item

Question

Response *

52

Describe your payment terms and accepted payment All sales of Pierce apparatus are sold through the authorized Pierce

methods.

dealers. Payment terms are Cash on Delivery (COD) or prepayment
unless otherwise agreed upon by the Pierce dealer.

Oshkosh Airport Products’ standard payment terms are net 30 days
after delivery of vehicle. Accepted payment methods include check
and wire transfer.

53

Describe any leasing or financing options available for use |The same logic behind our custom chassis applies to our financial

by educational or governmental entities.

services: Tailor the product to the department, not the other way
around. The Company offers two- to fifteen-year municipal lease
financing programs to its Fire & Emergency segment customers in
the U.S. through the

Pierce Financial Solutions program, provided by PNC Equipment
Finance. Programs include competitive lease financing rates,
creative and flexible

finance arrangements and the ease of one-stop shopping for
customers’ equipment and financing. The Company executes the
lease financing

transactions through a co-branded arrangement with an independent
third-party finance company. The Company typically provides credit
support in

connection with these financing and leasing arrangements With
industry-leading tax-exempt rates, zero documentation fees, flexible
payment plans and quick approvals that can bypass voter
referendums, we make it easy to get behind the wheel of your new
Pierce.

Refer to "53. Pierce Financial Solutions Testimonials.pdf* and "53.
Financial_Solutions.pdf" in the Additional Documents folder.

54

Describe any standard transaction documents that yo

u Pierce has a variation of standard warranty documents. Sample

propose to use in connection with an awarded contract documents are included in the warranty document uploads.

(order forms, terms and conditions, service level
agreements, etc.). Upload a sample of each (as
applicable) in the document upload section of your
response.

No standard transaction documents are being requested to use in
connection with an awarded contract.

No service contracts are included in this proposal. Authorized Pierce
dealers may offer service contracts for preventative maintenance
purposes.

55

Do you accept the P-card procurement and payment

Pierce, Airport Products, and their independent dealers do not find

process? If so, is there any additional cost to Sourcewell |that P-card procurement and payment feasible due to the size and

participating entities for using this process?

build complexity of our products

Table 11: Pricing and Delivery

Bid Number: RFP 113021

174 Vendor Name: Pierce Manufacturing




DocuSign Envelope ID: D25090FC-AF48-43B3-93AB-F3879467CBES

Provide detailed pricing information in the questions that follow below. Keep in mind that reasonable price and product adjustments can
be made during the term of an awarded Contract as described in the RFP, the template Contract, and the Sourcewell Price and Product

Change Request Form.

Bid Number: RFP 113021

:;::: Question Response *
56 Describe your pricing model (e.g., line-item discounts or Combination of line item and percentage discount are provided in
product-category discounts). Provide detailed pricing data an attached PDF document identified as follows
(including standard or list pricing and the Sourcewell * Product Category
discounted price) on all of the items that you want « Identification ID#
Sourcewell to consider as part of your RFP response. If * Product Description
applicable, provide a SKU for each item in your proposal. |e List Price
Upload your pricing materials (if applicable) in the » Percentage off per product
document upload section of your response. « Line ltem (Contract) Price
The Percentage Discount items are also applicable to the
unpublished options added to the published base specification with
a standard discount off of List contingent on the product.
57 Quantify the pricing discount represented by the pricing The pricing presented in this proposal represents a 5.5% discount
proposal in this response. For example, if the pricing in from Pierce’s list price for unpublished options.
your response represents a percentage discount from ARFF products (Airport Products) represents a 7% discount off of
MSRP or list, state the percentage or percentage range. list price.
58 Describe any quantity or volume discounts or rebate Multi-Unit Purchase Discount:
programs that you offer. Additional discounts may be available for identical multi-unit
purchases. Discount varies dependent upon the number of identical
units, the configuration of the units, and will be handled on a case-
by-case basis.
Pre-Payment Discount
Discount amount varies dependent upon apparatus price, delivery
schedule, extent of pre-payment, and applicable rate. If elected,
payment for the entire contract amount is due within thirty (30) days
of contract execution. This deduction is in addition to all other
discounts listed above. If this option is elected, final payment for
any changes processed during manufacturing is due prior to the unit
leaving the factory for delivery.
Payment & pricing options:
Chassis Progress Payment Discount: Discount of approximately 3%
of the custom chassis price is offered if a chassis progress
payment is made three (3) months prior to the RFP (ready for pick
up from the factory) date. Example: Chassis progress payment in
the amount of $220,714.00 could earn a discount of ($6,621.00).
This discount is not available for Commercial chassis products.
Aerial Device Progress Payment Discount: Discount of
approximately 2% of the aerial device price is offered if an aerial
device progress payment is made two (2) months prior to the RFP
(ready for pick up from the factory) date. Example: Aerial device
progress payment in the amount of $310,385.00 could earn a
discount of ($6,207.00).
59 Propose a method of facilitating “sourced” products or Sourced or open market items may be provided by the Pierce
related services, which may be referred to as “open authorized dealer and would be quoted at time of request.
market” items or “nonstandard options”. For example, you
may supply such items “at cost” or “at cost plus a
percentage,” or you may supply a quote for each such
request.
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60 Identify any element of the total cost of acquisition that is
NOT included in the pricing submitted with your response.
This includes all additional charges associated with a
purchase that are not directly identified as freight or
shipping charges. For example, list costs for items like pre-
delivery inspection, installation, set up, mandatory training,
or initial inspection. Identify any parties that impose such
costs and their relationship to the Proposer.

Pre-Delivery Expenses
Dealer provided options can be added to the apparatus contract
upon request and will be handled by the Pierce authorized dealer.
Dealer provided options can vary depending upon the customer’s
request and can include but are not limited to the items listed
below. Pricing will be provided to each customer upon request and
varies by dealership and customer location.

Factory inspection trips

Weekly construction photo progress reports

Orientation DVD specific to your apparatus

Loose Equipment

Engine and or transmission diagnostic software

Loose equipment (open market items) such as but not limited
to monitors, hose, intercom system, radio equipment, and rescue
tools and equipment

Pre-delivery service consisting of basic fluids and filters

Custom fabrication for tool mounting and communication
equipment

Other items as requested by customer and deemed sourced
or open market

Delivery

Sales and other taxes, license, handling, or title fees are also
not included.

61 If freight, delivery, or shipping is an additional cost to the
Sourcewell participating entity, describe in detail the
complete freight, shipping, and delivery program.

Transportation Expenses

Prices quoted in RFP #113021 are FOB Manufacturer’'s facility.
Transportation of the apparatus from the factory to the customer’s
facility can be added to the contract. In most cases the apparatus
is delivered to the Pierce authorized dealer facility in the area for a
Pre-Delivery inspection and the installation of any dealer provided
options, if applicable. If there is not a Pierce authorized dealer
facility near the customer location, the apparatus may be delivered
directly to the facility. The cost for this transportation varies
dependent upon the type of apparatus and the proximity of your
facility to the location of the manufacturer's facility. Delivery is
conducted in accordance with DOT regulations. Delivery charges
can vary based on the logistic or shipping location and
requirements for example, more if flatbed, barge, or container ship
transport is required.

62 Specifically describe freight, shipping, and delivery terms or
programs available for Alaska, Hawaii, Canada, or any
offshore delivery.

Shipping and Delivery programs for areas such as Alaska, Hawaii,
or any offshore delivery requires coordination of different transit
methods. Most often the apparatus is flatbed to the port destination,
prepared for ocean transit, and travel to final destination (roll-on/roll
off vessel is preferred). This unique shipping and delivery
requirements are priced on a case-by-case basis as required.
Shipping within the contiguous US states and Canada, shipping is
calculated using numerous factors including but not limited to the
type of apparatus which impacts permits as well as the distance to
destination. Shipping expenses are not included in the base
specifications cost.

63 Describe any unique distribution and/or delivery methods or
options offered in your proposal.

For ARFF vehicles, due to size and weight restrictions all trucks will
be transported via low-boy or flatbed. All required licenses and
permits will be obtained prior to shipment.

Table 12: Pricing Offered

Line

Item The Pricing Offered in this Proposal is:

Comments

64 |b. the same as the Proposer typically offers to GPOs, cooperative procurement organizations, or state purchasing

Pierce will not favor one

departments.

GPO over another. Therefore,
pricing model is consistent
across all.
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Table 13: Audit and Administrative Fee

:;:::: Question Response *

65 Specifically describe any self-audit process or program that you Pierce takes pride in upholding the integrity of the programs
plan to employ to verify compliance with your proposed Contract and contracts we participate in.
with Sourcewell. This process includes ensuring that Sourcewell System software changes have been built to facilitate the
participating entities obtain the proper pricing, that the Vendor information gathered throughout any of our programs to
reports all sales under the Contract each quarter, and that the efficiently run reports on demand. These reports are run at a
Vendor remits the proper administrative fee to Sourcewell. Provide |minimum monthly for internal audit purposes and quarterly for
sufficient detail to support your ability to report quarterly sales to contract requirements.

Sourcewell as described in the Contract template. All base specifications and additional upgrade options have
been created in our customized truck configurator tool,
PULSE so that a Dealer can copy that base specification to
confirm line-item pricing. Any changes made to the base
specification is then controlled and captured in a Change
Report that can be validated to honor the Percentage
Discount on options added.

The process (see additional documents) outline shows that
Pierce has a closed-loop process that provide checks and
balances for all involved.

Our reporting capabilities for other contracts have been
noted to be timely, thorough, and accurate. The volume of
sales under our consortium programs requires Pierce to
have a well-defined and efficient process

Awarded contracts are audited on product cost, labor
efficiencies, product margin and customer satisfaction.
Refer to "Table 13. Question 65 Audit and Administrative
Fee.pdf' in Pricing folder.

66 If you are awarded a contract, provide a few examples of internal |On a monthly basis Pierce will provide the percentage of
metrics that will be tracked to measure whether you are having Sourcewell orders to each authorized dealer in which they
success with the contract. can compare to the prior year, this is provided in their

monthly dashboards.

67 Identify a proposed administrative fee that you will pay to The Administrative Fee that Pierce will pay to Sourcewell for
Sourcewell for facilitating, managing, and promoting the Sourcewell |this proposed contract is aligned with the other contracts
Contract in the event that you are awarded a Contract. This fee awarded to Pierce to create alignment and consistency. That
is typically calculated as a percentage of Vendor's sales under the |fee will be a flat $2000.00 USD per customer purchase
Contract or as a per-unit fee; it is not a line-item addition to the order or separate contract.

Member’s cost of goods. (See the RFP and template Contract for

additional details.)
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Table 14A: Depth and Breadth of Offered Equipment Products and Services

Line

ltem Question Response

68 Provide a detailed description of the Pierce is offering an array of fire apparatus to meet the customer’'s needs across
equipment, products, and services that you the US and Canada, including Hawaii and Alaska.

are offering in your proposal. Authorized Pierce dealers may offer service contracts for preventative maintenance
purposes. Our product portfolio includes the industry standard categories: Custom
and Commercial Pumper products Aerial products, Command, ARFF, Rescue
products, Tanker products, and Specialty vehicles.

CUSTOM AND COMMERCIAL PUMPER PRODUCTS
Pumper products include commercial and custom chassis with varying body sizes,
pump rates, water tank capacity, and pump module style.

AERIAL PRODUCTS

Aerial products include ladders, platforms, and tillers. These provide ladder lengths
ranging from 61 — 110’. Selections will include various axle configurations, pumping
rates, ladder styles, and material.

EMERGENCY RESPONSE VEHICLES - Designed to support the demands of
emergency response. Many models fall under this category such as large mobile
command, mid-size command vehicle, small mobile command, and cru 22mobile
command vehicle.

RESCUE PRODUCTS

Rescue products will include commercial and custom chassis offerings along with a
walk-in or non-walk-in style.

The configuration capabilities vary but includes capacity to integrate complex A /V,
network and radio systems, air tool systems, breathing air systems with *
compressors, hydraulic rescue tool systems and winching capabilities, crew seating
with storage, and custom fabricated shelves and trays.

TANKER PRODUCT

Tanker products offer a dual role of water transport and on-the-spot firefighting.
Pierce offers Elliptical tankers, Tanker/Pumper models, Dry side and Wet side styles
to choose from. Each tanker is custom designed to accommodate the fire
department’s water, foam and equipment storage needs. Pierce Tankers feature
solid, lightweight, corrosion-free polypropylene tanks. The tanks are form-fitted
specifically for Pierce vehicles and come with a lifetime warranty.

SPECIALTY VEHICLES

Specialty vehicles are those unique vehicles that have a purpose in which just one
may be needed. Specialty vehicles may range from a mini pumper to a Wildland
Type Il vehicle or a Industrial Fire Fighting Vehicle.

Maxi-Metal Partnership

MAXIMETAL PRODUCTS- are distributed in the USA through PIERCE
MANUFACTURING and the dealer network under the brand name “CONTENDER BY
MAXIMETAL. The “Contender by MAXIMETAL” product line will be submitted by
MAXI-METAL for consideration.

Aircraft Rescue and Fire Fighting Vehicles (ARFF) — Airport Products offers the
Oshkosh Striker 4x4, 6x6 and 8x8 along with the Stinger Q4 RIV (Rapid Intervention
Vehicle). The ARFF vehicle will be equipped to meet NFPA 414 requirements with
optional equipment and configurations to meet individual airport needs.

69 Within this RFP category there may be Please see question 68 subcategories as they are described. There is also
subcategories of solutions. List subcategory literature included to provide the breath of products we sell, service and support.
titles that best describe your products and No service contracts are included in this proposal. Example below of subcategories
services. Category - Emergency Response Vehicles , ARFF, Aerial, Pumper, Rescue, Tanker,
Specialty

Subcategory - Ladder, Pumpers, Walk In, Pumper Tanker, Wildland, Platforms,
Rescue -Pumper, Non Walk-In Dry-side Tanker, Mini-Pumper, Command
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Table 14B: Depth and Breadth of Offered Equipment Products and Services

Indicate below if the listed types or classes of equipment, products, and services are offered within your proposal. Provide additional
comments in the text box provided, as necessary.

Line ltem |Category or Type Offered * Comments
70 Firefighting apparatus and service vehicles, of all |& Yes Frontline leads service on command
types, such as: pumper/engine, initial attack, ¢ No and communications.
mobile water supply, aerial, quint, special service, *
mobile foam, command and communications, and
purpose-built firefighting or rescue trailers
71 Wildland fire apparatus, of all types, such as: fire |& Yes N/A
suppression equipment, mobile water supply, and ¢ No *
crew carriers
72 Aircraft rescue and firefighting vehicles & Yes Oshkosh Airport Products N
¢ No
73 Purpose-built chassis and vehicle components for |& Yes Pierce has a variety of custom built
firefighting apparatus and fire service vehicles ¢ No chassis that you will find within the *
documents
74 Equipment, options, accessories, and supplies & Yes Can be open source Offering is only
complementary or incidental to the purchase of a | No in conjunction with a new order......
turnkey or complete unit of the types described in
Lines 70-72 above
75 Services related to the offering of the solutions & Yes We are required to provide training
described in Lines 70-74, including installation, ¢ No of our vehicle per compliance with
customization, remount, refurbishment, inspection, NFPA. We do provide options within | .
repair, maintenance, training, and support our proposals for this, and extended
durations that have added cost
associated.
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Table 15: Industry Specific Questions

Line
Item

Question

Response *

76

Describe available service and repair
options for the equipment and products
offered in your proposal.

Pierce Master Technician Program

The Pierce Master Technician Program is focused on recognizing service technicians
throughout the dealer network for their knowledge and ability to provide expert
service on Pierce apparatus. With this tiered level program, a technician can work
their way up from having one certification to the level of Master Technician. Active
participation in the ASE & EVT programs is encouraged. A Pierce Master
Technician must successfully complete the defined core classes dedicated to
exclusive Pierce products. A cumulative final exam is taken upon completion of the
core classes to obtain a Pierce Master Technician status. Pierce has over a 150
Master Technicians certified.

77

Describe available remount or refurbishing
services included within your proposal, the
pricing method for such services, and any
related order processes.

Remount and refurbished services are offered however each job is quoted
independently from one another. This is required due to the complexity to refurb or
remount. Refurb and remount pricing will not be part of this submission however
pricing can vary depending on the repair or service needed.

78

Describe your compliance with US
standards for the equipment and products
offered in your proposal, including
applicable federal and state requirements.

Pierce fire apparatus are built with pride and dedication to a product that helps
save lives. We have many internal quality check points throughout the build process
and before the fire apparatus can be delivered it must go through third party testing
by Underwriters Laboratories (UL).

Pierce contracts with Underwriter's Laboratories to inspect Pierce apparatus for
compliance to NFPA standards. Every NFPA 1901 apparatus manufactured in the
Appleton facility is reviewed by a UL certified inspector after it is completed.

Each apparatus is subjected to a visual inspection of construction and installed
components such as chassis, driving and crew compartments, body compartments,
steps, warning lights, reflective trim, warning, and instructional labels, etc. The
inspection checklist, based on apparatus type, may have over 100 items to check.

Once the UL inspection is complete a certification of NFPA compliance is provided
to the customer upon delivery of their fire apparatus.

Oshkosh ARFF products comply with latest edition of NFPA 414 and the Federal
Aviation Administration Advisory Circular (AC) 150/5110-10E.

79

Describe your compliance with Canadian
standards for the equipment and products
offered in your proposal, including
applicable federal and provincial
requirements.

CERTIFIED: UL/ULC

NFPA 1901 UL Certification & UL Canada (ULC) Certification

Pierce is the first fire apparatus manufacturer to be both 3rd party certified to NFPA
1901-2009 edition and ULC listed to Canada ULC-S515-04 standard by
Underwriters Laboratories. Stages of testing include road, pump, weight, brake,
performance and aerial application. All products must pass all tests before a truck is
released into Canada. This commitment to quality applies to trucks sold in the U.S.
as well.

All chassis’ comply with Canadian Motor Vehicle Safety Standards CMVSS.

Oshkosh ARFF products comply with latest edition of NFPA 414 and the Federal
Aviation Administration Advisory Circular (AC) 150/5110-10E. We will work with the
customer on specific Canadian requirements to ensure compliance as needed.

Bid Number: RFP 113021
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Exceptions to Terms, Conditions, or Specifications Form

Only those Proposer Exceptions to Terms, Conditions, or Specifications that have been accepted by Sourcewell have been
incorporated into the contract text.

Documents

Ensure your submission document(s) conforms to the following:
1. Documents in PDF format are preferred. Documents in Word, Excel, or compatible formats may also be provided.

2. Documents should NOT have a security password, as Sourcewell may not be able to open the file. It is your sole responsibility to
ensure that the uploaded document(s) are not either defective, corrupted or blank and that the documents can be opened and viewed
by Sourcewell.

3. Sourcewell may reject any response where any document(s) cannot be opened and viewed by Sourcewell.

4. If you need to upload more than one (1) document for a single item, you should combine the documents into one zipped file. If the

zipped file contains more than one (1) document, ensure each document is named, in relation to the submission format item responding
to. For example, if responding to the Marketing Plan category save the document as "Marketing Plan."

Pricing - Table 12. Pricing.zip - Tuesday November 30, 2021 15:16:30

Financial Strength and Stability - Table 2. Financial Strength and Stability.zip - Tuesday November 30, 2021 14:31:23

Marketing Plan/Samples - Table 7. Marketing Plan.Samples.zip - Tuesday November 30, 2021 13:40:24

WMBE/MBE/SBE or Related Certificates (optional)

Warranty Information - Table 9. Warranty Information.zip - Tuesday November 30, 2021 13:41:02

Standard Transaction Document Samples - SALES_TEMPLATE_Sales Proposal Order Form .pdf - Tuesday November 30, 2021
13:43:12

e Upload Additional Document - Additional Documents.zip - Tuesday November 30, 2021 16:02:10

® ®© o o o o
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Addenda, Terms and Conditions

PROPOSER AFFIDAVIT AND ASSURANCE OF COMPLIANCE

| certify that | am the authorized representative of the Proposer submitting the foregoing Proposal with the legal authority to bind the
Proposer to this Affidavit and Assurance of Compliance:

1.

10.

1.

The Proposer is submitting this Proposal under its full and complete legal name, and the Proposer legally exists in good standing in
the jurisdiction of its residence.

The Proposer warrants that the information provided in this Proposal is true, correct, and reliable for purposes of evaluation for
contract award.

The Proposer, including any person assisting with the creation of this Proposal, has arrived at this Proposal independently and the
Proposal has been created without colluding with any other person, company, or parties that have or will submit a proposal under
this solicitation; and the Proposal has in all respects been created fairly without any fraud or dishonesty. The Proposer has not
directly or indirectly entered into any agreement or arrangement with any person or business in an effort to influence any part of
this solicitation or operations of a resulting contract; and the Proposer has not taken any action in restraint of free trade or
competitiveness in connection with this solicitation. Additionally, if Proposer has worked with a consultant on the Proposal, the
consultant (an individual or a company) has not assisted any other entity that has submitted or will submit a proposal for this
solicitation.

To the best of its knowledge and belief, and except as otherwise disclosed in the Proposal, there are no relevant facts or
circumstances which could give rise to an organizational conflict of interest. An organizational conflict of interest exists when a
vendor has an unfair competitive advantage or the vendor’s objectivity in performing the contract is, or might be, impaired.

The contents of the Proposal have not been communicated by the Proposer or its employees or agents to any person not an
employee or legally authorized agent of the Proposer and will not be communicated to any such persons prior to Due Date of this
solicitation.

If awarded a contract, the Proposer will provide to Sourcewell Participating Entities the equipment, products, and services in
accordance with the terms, conditions, and scope of a resulting contract.

The Proposer possesses, or will possess before delivering any equipment, products, or services, all applicable licenses or
certifications necessary to deliver such equipment, products, or services under any resulting contract.

The Proposer agrees to deliver equipment, products, and services through valid contracts, purchase orders, or means that are
acceptable to Sourcewell Members. Unless otherwise agreed to, the Proposer must provide only new and first-quality products and
related services to Sourcewell Members under an awarded Contract.

The Proposer will comply with all applicable provisions of federal, state, and local laws, regulations, rules, and orders.

The Proposer understands that Sourcewell will reject RFP proposals that are marked "confidential" (or "nonpublic," etc.), either
substantially or in their entirety. Under Minnesota Statutes Section 13.591, subdivision 4, all proposals are considered nonpublic
data until the evaluation is complete and a Contract is awarded. At that point, proposals become public data. Minnesota Statutes
Section 13.37 permits only certain narrowly defined data to be considered a "trade secret," and thus nonpublic data under
Minnesota's Data Practices Act.

Proposer its employees, agents, and subcontractors are not:
1. Included on the “Specially Designated Nationals and Blocked Persons” list maintained by the Office of Foreign Assets Control
of the United States Department of the Treasury found at: https://www.treasury.gov/ofac/downloads/sdnlist.pdf;

2. Included on the government-wide exclusions lists in the United States System for Award Management found at:
https://sam.gov/SAM/; or

3. Presently debarred, suspended, proposed for debarment, declared ineligible, or voluntarily excluded from programs operated
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by the State of Minnesota; the United States federal government or the Canadian government, as applicable; or any
Participating Entity. Vendor certifies and warrants that neither it nor its principals have been convicted of a criminal offense
related to the subject matter of this solicitation.

I By checking this box | acknowledge that | am bound by the terms of the Proposer’s Affidavit, have the legal authority to submit this
Proposal on behalf of the Proposer, and that this electronic acknowledgment has the same legal effect, validity, and enforceability as if |
had hand signed the Proposal. This signature will not be denied such legal effect, validity, or enforceability solely because an electronic
signature or electronic record was used in its formation. - Michelle Swokowski, Sales Operations Manager, Oshkosh Corporation/
Pierce Manufacturing/ Oshkosh Airport Products

The Proposer declares that there is an actual or potential Conflict of Interest relating to the preparation of its submission, and/or the
Proposer foresees an actual or potential Conflict of Interest in performing the contractual obligations contemplated in the bid.

¢ Yes & No

The Bidder acknowledges and agrees that the addendum/addenda below form part of the Bid Document.

Check the box in the column "l have reviewed this addendum™ below to acknowledge each of the addenda.

| have reviewed the
below addendum and

A Lke attachments (if Pages
applicable)

Addendum_4_Fire_Apparatus_RFP_113021 |~7 5

Sat November 20 2021 12:53 PM

Addendum_3_Fire_Apparatus_RFP_113021 7 1

Thu November 11 2021 02:09 PM

Addendum_2_Fire_Apparatus_RFP_113021 5 1

Fri October 29 2021 09:20 AM

Addendum_1_Fire_Apparatus_RFP_113021 |.7 1

Fri October 29 2021 09:20 AM
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Attachment No. 2

PROPOSAL FOR FURNISHING FIRE APPARATUS I

July 2, 2024 8 A T
Arcadia Fire Department so UTH co s
Arcacia, CA 81006 FIRE EQUIPMENT

The undersigned is prepared to provide for you, our customer, upon an order being placed by you,
for final acceptance by South Coast Fire Equipment, Inc., at its corporate office in Corona, California,
the apparatus and equipment herein named and for the following prices:

Each Extension

One (1)
Pierce Enforcer 107' Tractor Drawn Aerial

$ 2,062,102.71 | $ 2,062,102.71
Sales Tax @ 10.250% $ 211,36553 | $ 211,365.53
APPARATUS COST WITH TAX $ 2,273,468.24 | $ 2,273,468.24
Performance Bond $ 501540 | $ 5,015.40
California Tire Fee $ 1400 || $ 14.00
Consortium Fee Not Applicable $ - $ -
TOTAL PURCHASE PRICE $ 2,278,497.64 | $ 2,278,497.64

The above proposal price shall be valid until__07/30/24 or extended in writing by South Coast Fire Equipment.

If the customer so desires to purchase the Product described in the Proposal and the attached specifications,
prior to the expiration date listed above, the Customer shall sign and return this proposal. The Customer can
then provide their choice of document for entering into the agreement by providing a Purchase Order, or
signing a Contract with South Coast Fire Equipment, 3150 Palisades Dr. Corona, CA 82878 as the seller.

Payment Terms - Payment is due of the Total Purchase Price at time of delivery. Changes to the
specifications since the time of order can added to the Total Purchase Price or invoiced on a separate
invoice. The final sales tax amount will be determined at time of delivery based on the tax rate at that time. A
increase or decrease in cost will be reflected on the final invoice.

If the customer would desire to pay for the apparatus within 15 days of the purchase order being accepted the
Total Purchase Price would be reduced to $1,933,871.57 . The buyer must make the payment

within 15 days to obtain the full discount. Payments not received with in the 15 days are subject to an
adjustment to the Total Purchase Price for the prepayment.

Said apparatus and equipment are to be built by the manfacturer and shipped in accordance with the
specifications hereto attached, delays due to strikes, war or international conflict, failures to obtain chassis,
materials, inability to obtain labor, supplies or manufacturing facilities, epidemics, acts of God, or causes
beyond our control not preventing, delivery would be 46 months after receipt of this order and
acceptance thereof at our office in Corona, California, and deliver to you at the City of Arcadia

The specifications herein contained shall form a part of the final contract and are subject to
changes desired by the purchaser, provided such alterations are interlined prior to the acceptance

by the company of the order to purchase, and provided such alterations do not materially affect
the cost of the construction of the apparatus.
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Persistent Inflationary Environment: If the Producer Price Index of Components for Manufacturing
(www.bls.gov Series ID: WPUID6112) ("PPI") has increased at a compounded annual growth rate of 5.0% or
more between the month Pierce accepts the order (Order Month") and a month 14 months prior to the then
predicted Ready For Pickup date ("Evalution Month"), then pricing may be updated in an amount equal to the
increase in PPI over 5.0% for each year or fractional year between the Order Month and the Evaluation
Month.

The Seller will document any such updated price for the customer's approval before proceeding and
provide an option to cancel the order without charge if the updated price is not accepted.

Force Majeure - South Coast Fire Equipment shall not be responsible nor deemed to be in default on
accountof delays in performance due to causes which are beyond the seller's and manufacturer's control and
make the seller's performance impracticable, including but not limited to wars, insurrections, strikes, riots,
fires, storms, floods, other acts of nature, explosions, earthquakes, accidents, any act of government, delays
in transportation, inability to obtain necessary labor supplies or manufacturing facilities, allocation regulations
or orders affecting materials, equipment, facilities or completed products, failure to obtain any required license
or certificates, acts of God or the public enemy or terrorisim, failure of transportation, epidemics, quarantine
restrictions, failure of vendors (due to causes similiar to those within the scope of the clause) to perform their
contracts or labor troubles causing cessation, slowdow, or interruption of work.

The proposal for fire apparatus conforms with all Federal Department of Transportation (DOT) rules
and regulations in effect at the time of bid, and with all National Fire Protection Association (NFPA)
guidelines for Automotive Fire Apparatus as published at time of bid, except as modified by
customer specifications. Any increased costs incurred by the first party because of future changes
in or additions to said DOT or NFPA standards will be passed along to the customer as an addition
to the price set forth above. Unless accepted within 30 days from the specified date, the right is
reserved to withdraw this proposition.

Respectfully Submitted,

. ; l, authorized representative of
South Coast Fire Equipment, Inc. P

agrees to purchase the

LY/ proposed product(s) and agree to the terms and conditions of
pAEs \[j)?%‘“// this proposal and the specifications hereto attached.
Adrian Beyer
Sales Representative Signature:
Title: Date:
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SOUT

Arcadia Fire Department
100% Pre-Payment Option

OAST

July 2, 2024

If a 100% pre-payment were made at contract signing, the following discount would be applied to
the final invoice:

Each Extension
One (1) Pierce Enforcer 107' Tractor Drawn
Aerial
$ 2,062,102.71 | $ 2,062,102.71
100% Prepayment Discount $ (312,586.00)[| $ (312,586.00)
APPARATUS COST $ 1,749516.71 | $ 1,749,516.71
Sales Tax @ 10.250% $ 179,325.46 | $ 179,325.46
Performance Bond $ 5,01540 | $ 5,015.40
California Tire Fee $ 14.00 [[ $ 14.00
Consortium Fee Not Applicable $ - $ -
TOTAL PREPAY PURCHASE PRICE $ 1,933,87157 | $ 1,933,871.57
Less 100% pre-payment at Contract Signing $ 1,933,87157 [ $ 1,933,871.57
BALANCE DUE AT DELIVERY $0.00 $0.00

100% PRE-PAYMENT DISCOUNT SHOWN ABOVE IS AVAILABLE IN TWO WAYS:

If your department makes a 100% cash pre-payment at contract signing.
If your department signs up for a lease-purchase with Pierce Financial Solutions. This would
require no money down and no payments for one (1) year if desired.

Discount for the 100% pre-payment option includes discounts for the chassis, interest, aerial
(if applicable), and flooring charges.

Any item added after this option is elected will come at additional cost and will be added to the

final invoice.
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Final Tract Map No. 82513
July 16, 2024
Page 2 of 2

2023. The expiration date for Tentative Tract Map No. TTM 23-02 is November 7, 2025.
A building permit was issued on January 26, 2021, and construction is almost complete.

DISCUSSION

The Applicant/Property Owner has submitted the Final Tract Map, meeting all
Conditions of Approval in the Tentative Map. The project is currently under construction
and a Certificate of Occupancy will not be issued until the Map has been approved and
recorded by the Los Angeles County Recorder’s Office. The Map has been reviewed by
the Los Angeles County Department of Public Works — refer to Attachment No. 2. The
Map has been found to be in substantial compliance with both the Tentative Map, as
conditionally approved by the Planning Commission, and the subdivision regulations of
the City’s Development Code and the State Subdivision Map Act.

ENVIRONMENTAL ANALYSIS

Final Tract Map No. 82513 is categorically exempt from environmental review under the
California Environmental Quality Act (“CEQA”) pursuant to Section 15332 of the CEQA
Guidelines as an infill development project. The Planning Commission affirmed this
finding and conditionally approved Tentative Tract Map No. 82513 at its regular meeting
on October 24, 2023.

FISCAL IMPACT

There will be no fiscal impact incurred by the City as a result of this action.

RECOMMENDATION

It is recommended that the City Council approve Final Tract Map No. 82513 with a
categorical exemption under the California Environmental Quality Act (“CEQA”), for the
subdivision of an approved mixed-use development with four residential condominium
units and one commercial unit at 405 S. 15t Avenue.

Approved:

e e

Dominic Lazzareltd
City Manager

Attachment No. 1: Final Tract Map No. 82513
Attachment No. 2: Letter of Compliance from Los Angeles County Department of
Public Works
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